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It's about affordability

Economic fundamentals still strong

he real estate market has cooled down since this time last year, which brings the
inevitable “sky is falling” stories to the newspapers. For the last decade or so—with
a small pause for the recession in 2008—the GTA's housing market has been
booming and prices have been steadily rising. In 2003, the average price of a resale home
in the GTA was $293,067. In 2007 it was $376,236 and in 2009 it was $395,460. Prices
peaked at $446,593 in May of this year and have dropped since then, but they are still
about seven per cent higher than this time last year.
TiehnSEnee We have known for a while that the pace of home sales could not continue at this
Protects against high level. In the first six months of the year, buyers were keen to beat interest rate hikes
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fraud and more and the looming HST, so they pushed sales even higher. Now the market is calmer and
more balanced. This still leaves us wondering if there is a housing bubble about to burst
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and if real estate prices will crash. 8 Toronto, Ontario MAT 1We
Status We don't think so, and here is why. Canadian mortgage delinquencies and loan . ’fg‘/;ﬁp};
-gm wmlr-l\'u.,“
" SR arrears are at historically low levels. Homeowners in the GTA retain a lot of equity in their “\\‘!/’ V
What is it? q

homes. Net worth is at record-high levels. Interest rates, although rising, are still below
historic norms and are not expected to spike up dramatically. And the GTA is still experi-
. encing steady economic growth with solid employment levels.

Moving houses ) ) i o

Portable and According to the Toronto Real Estate Board “under current lending standards, the average selling price is affordable for a

assumable mortgages household earning the average income in the GTA. The annual price growth we have been experiencing has been justified by this
positive affordability picture.”

In the 416 area code, detached home prices are up about eight per cent

Average Resale Home Prices compared to this time last year, while condo apartment prices are about the same.

in the Greater Toronto Area In the 905 area code, detached homes are selling for about six per cent more than

-
§ $450 |- in 2009, and condo apartments are up about two per cent.

:._3' sat0 | /' Remember, too, that all real estate is local; the average prices for the
a country, the GTA and even for an entire neighbourhood don't really matter. What
E $370 |- does matter is the price of houses on the street where your dream home is
g $330 |- located.Some neighbourhoods in the GTA will always be more popular than
E s200 | others and see more demand. On average, houses are taking about 36 days to
> sell —a week longer than at this time last year.
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3002 2003 2004 2005 2006 2007 2008 2009 2010 There are lots of great properties for sale if you are a buyer and still

Source: TREB plenty of interested and qualified house hunters if you are thinking of

selling your home. reu



Monthly sales

and average price
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by area
September 2010
Central........ 1,150 § 538,284
East............. 1,432
North .......... 1,279
West............ 2,449
August 2010
Central........ 1,132
East............. 1,371
North .......... 1,374
West............ 2,355
July 2010
Central........ 1,180
East............. 1,488
North .......... 1,341
West............ 2,555
June 2010
Central........ 1,582
East............. 1,946
North .......... 1,726
West............ 3,188
May 2010
Central ....... 1,764
East............. 2,151
North ......... 1,910
West............ 3,645
April 2010
Central........ 1,928
East............. 2,441
North .......... 2,258
West............ 4,271
March 2010
Central........ 1,859
East............. 2,293
North .......... 2,224
West............ 4,054
February 2010
Central........ 1,395
East............. 1,623
North .......... 1,520
West............ 2,753
January 2010
Central........... 882
East............. 1,123
North .......... 1,001
West............ 1,979
December 2009
Central........ 1,096
East............. 1,223
North .......... 1,112
West............ 2,110
November 2009
Central........ 1,466
East............. 1,623
North .......... 1,455
West............ 2,902
October 2009
Central........ 1,642
East............. 1,898
North .......... 1,756
West............ 3,180

Source: TREB
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Title insurance protects against fraud and more

eal estate fraud has become a major concern in re-

cent years as scam artists have found ways to take

out mortgages on homes they don't own. Often the

homeowner does not even know the mortgage exists until

the lender comes looking for its money, and the fraudster
is long gone.

Title  insurance

W j protects owners and

' ¥ lenders against issues

relating to the owner-

ship, or title, of the

property,

fraud. For a one-time

including

fee it also protects
against such issues as
unknown title defects
— things you didn't
know about that pre-
vent you from having

clear ownership of the

property. There may be liens against the property because
the previous owner did not pay property taxes, utilities or
mortgage fees.

Title insurance also protects against encroachment
problems (such as a building that must be removed because
it is found to encroach on your neighbour’s property), and
errors in public records or previous surveys. It covers legal
fees associated with resolving insured title issues.

Insurance companies say having title insurance helps
insure that your transaction will close on time. Title insur-
ance is purchased for the mortgage lender, and if the
homeowner buys it at the same time, they can sometimes
get a discount.

Title insurance does not cover defects that you knew
about when you purchased the property, environmental
hazards, native land claims and zoning violations that you
may have created, for example, during a renovation.

Title insurance can be purchased through your lawyer or
directly from private companies when you are buying a
house or for your existing home. reu

Condo issues

Status certificate what s it

f you are thinking of buying a resale condominium, the

status certificate is important. Condo corporations

must provide—for a fee of less than $100-a status
certificate to anyone who asks for it. This certificate is a
report about the current state of the condominium
complex and its board of directors, and includes all the
condo corporation’s financial records and the condo’s rules
and bylaws.

Of particular interest to a buyer is information about
the reserve fund. This is money that is set aside for any re-
pairs and improvements that must be done. If the fund is not
large enough to cover a major repair or improvement, the
condo owners may be hit with a special assessment to cover
the costs. All the details about planned work and the antic-

ipated costs should be included in the status certificate. If
there are any liens or legal cases pending against the
condo, they are also documented in the certificate. Unlike
a business corporation, a condo corporation does not pro-
vide its owners with limited liability.

By carefully reviewing the status certificate, you can de-
termine if the condo is being operated in an efficient man-
ner and have an idea of what your condo fees will be in the
future. You can also make sure there are no regulations or by-
laws that don't work for you, such as a “no pet” rule.

Your real estate representative can get the status cer-
tificate for you, or there is also a new online service
(www.statuscertificate.ca) that can get the certificate of
many buildings for a fee. reu




MOVing housSes portable and assumable mortgages

recent survey says one in five Ontario home-

owners have owned more than five homes, and

of those, 40 per cent plan to move again within
the next 10 years. That is a lot of moving around, and a
lot of mortgages that have to be arranged.

If you are obtaining or renewing a mortgage and you
think you may move before the end of its term, there are
two mortgage options you should con-
sider.

The first is what lenders call mortgage
portability. It allows you to take your ex-
isting mortgage with you to the new
home. You get the same interest rate and
all existing terms and conditions of your
current mortgage. If you need a larger
mortgage for the new house, the new
amount is blended at the current market
rate with the existing principal at its orig-
inal rate. Depending on current rates and
your final blended rate, this could be
cheaper than arranging a brand-new mort-
gage. You also avoid pre-payment charges for breaking
your mortgage early. However, legal fees will apply to
register the mortgage on your new home. Most lenders
offer this option subject to a credit review and property
appraisal for the new home.

The second option is to use your existing mortgage
as a selling feature for your home. If the mortgage is at
a lower rate than currently available, you could offer the

remaining term to the buyer. They would assume the
mortgage and you will be relieved of responsibility for it.
This is a great option if you have enough equity in your
home that you no longer need the existing mortgage. The
seller can also apply for more mortgage principal if nec-
essary, or can take on only a portion of it and you can
pay off the remainder.

If you have CMHC mortgage insurance on your home
loan, you may also be able to get a portability option on
that insurance. Check with your lender to see if that is
possible.

Only about one-third of repeat buyers take advan-
tage of mortgage portability when they move, and just
five per cent of the new owners assume their mortgages.
Both options are worth a look.reu

On the

internet

Interesting
websites

sonycentre.ca

senioropolis.ca

cruisecritic.com/ftc

lung.ca

These sites are provided for your
interest and entertainment only.
The information is believed to be
reliable, but their accuracy
cannot be guaranteed.

Mortgages
2010 Rates

Mortgage rates are
negotiable with individ-
ual lenders. Check to be
sure that you are getting
today’s best possible rate.

At October 5, 2010
Mortgage Rates
6-month ........ 3.95%
1-year ......... 2.80%
2-year ......... 3.35%
3-year ......... 3.59%
4-year ......... 3.59%
5-year ......... 3.79%

Primerate....... 3.00%




Increasingly popular with sellers

he decision to buy a home is not an easy one. Experi-

ence shows that a significant source of the anxiety

around purchasing a home is the underlying thought:
“Is this a safe and sound home?"” Having a home inspection
done before closing on a home purchase is a common practice
as it informs the buyers of the true condition of the house. But
what about having a home inspection done before you put your
house on the market and how does it benefit the seller? First,
let's look at what a pre-listing inspection is.

What is a pre-listing home inspection?

This is a standard home inspection that is arranged by the
sellers before the house is put on the market. It is a technical
analysis of the house’s major systems. These include the roofing,
exterior, structure, electrical, heating, cooling, insulation, plumb-
ing and the interior. A written report is produced for the seller
giving an overview of any potential defects with the home just
as it would in a pre-purchase situation for the buyer.

Some of the items covered during an inspection are:

e What (if any) structural work is necessary to ensure safety?
* How long before the roof will need replacement?

e |s the chimney safe and functional?

“The highest compliment
my clients can give me

is the referral of their friends,

sales representative
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family and
neighbours.
Thank you for
your trust.”

_Vito Vesso

 How long before the furnace and air conditioning will need re-
placement?

e |s the electrical panel properly wired? Are there any special
safety concerns?

e Are the insulation levels adequate?

e |s the fireplace safe?

e |s there basement leakage? If so, what are the causes and
how can it be fixed?

Benefits for the Seller

Having a pre-listing inspection uncovers items that possibly
even the seller didn't know about. Here are some benefits to a
pre-listing inspection:

e The home may sell faster because potential buyers know the
house’s condition. Also, the house can show better once the
repairs are done.

® You can justify a higher asking price if problems don't exist or
have been corrected.

® Repairs or upgrades can be done with sufficient time to get
competitive quotes.

e The inspection can remove over-inflated buyer-presented es-
timates from the negotiation table.

e |t is a show of good faith on the part of the
seller.

e The report provides an unbiased opinion to
offer to potential buyers that may encourage
the buyer to waive the inspection contingency.

Bottom line, don't be afraid to undertake your
own pre-listing inspection, the benefits are defi-
nitely something to consider as it allows you to
sell your home with confidence. reu

The above article is reprinted with the permis-

sion of Carson, Dunlop & Associates Ltd., Con-
sulting Engineers — Building Inspections.

The intent of this newsletter is to inform you regarding real estate. Your personal details such as name and address are never shared without your consent. In accordance with the

new Privacy Act, your consent must be given (either explicitly or implicitly) to receive the newsletter. If you do not wish to receive this newsletter, please notify me. This publication is
not intended to solicit buyers or sellers currently under contract with a brokerage. The information and opinions contained in this newsletter are obtained from various sources
believed to be reliable, but their accuracy cannot be guaranteed. The publishers assume no responsibility for errors or omissions or for damages resulting from using the published
information and opinions. This newsletter is provided with the understanding that it does not render legal, accounting or other professional advice. Whole or partial reproduction is
forbidden without written permission from the publisher. © Clear Communications 416-422-5754.
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GTA '10 totals

Sales activity
of single-family
homes

Most recent month,
year to date

Active

September .......... 20,334
YTD.oorieereerreesemeenes N/A
Listed

September .............. N/A
1| > JTO 129,878
Sales
September............ 6,310
YTD.oorovereceerenernen 69,069
Average price
September....... $427,329
YTD .oovreeereenans $429,659

Median price
September......$ 360,325

D 4 ) > $365,000
Average days

on market
September-................ 33
| L1 > T 26

Average percentage
of list price
September ........cc..... 98

Source: TREB

Housing market
indicators
Single-family dwellings

Source: TREB  Sales Ligt?nwgs
Sept ‘09 8,196 12,185
Sept ‘10 6,310 12,899
% Change -23% 6%
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