
S
upply and demand is a golden rule of economics. When demand exceeds the

supply, prices go up. That’s been the story in the GTA real estate market for

several years now, with the demand for homes outstripping the supply of available

listings. And, despite rising prices, 2016 could be a record-setting year for sales.

The Toronto Real Estate Board (TREB) reports that this year’s first-quarter sales were

15.8 per cent higher than in 2015. “We could have experienced even stronger sales growth

were it not for the constrained supply of listings, especially in the low-rise segments,”

says Jason Mercer, TREB’s director of market analysis. “The resulting strong competition

between buyers has underpinned the double-digit rates of price growth experienced so

far this year.”

In March, the average price of a detached home in Toronto was $1,174,358, an

increase of 12.4 per cent compared to March 2015. In the 905 regions, the average price

was $837,217, up 18.2 per cent from a year ago. Semi-detached home prices are up by

an average of 13.2 per cent across the GTA, with prices averaging $817,611 in Toronto and

$551,903 in the 905 regions. Townhouses are up by an average of 14.1 per cent and condo

apartments sold for 4.3 per cent more than in March 2015.

Despite the strong demand, new listings are down and the number of active listings has dropped by more than 20 per cent

from last year. There are far fewer single-family homes being built in the GTA than in recent years due to a lack of land and

restrictions designed to curb urban sprawl. In a recent report, Ben Myers of Fortress Developments says, “The spillover from not

building enough ground-oriented family friendly new housing units is a shortage of available properties in the resale market.”

Myers adds, “In Toronto the additional land transfer tax has further reduced listings

and thus contributed to the rapid price appreciation. Other factors influencing

listings/supply and pricing include the fact that people are working longer (by hours and

to older ages) and less likely to move out of the GTA than previous generations.” He

notes that there are more higher-paying jobs for women than in the past, resulting in

“more income to purchase homes and the greater likelihood that at least one person in

the household is working in Toronto, and the ability or desire to move farther afield is

reduced.”

In other cases, people choose to renovate their homes rather than sell and move

elsewhere. Homeowners opt to increase their home’s value while at the same time

enjoying the benefits of more space or other upgrades.

If you are thinking of making a move, there really has never been a better time to

put your home on the market. REU
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C
anadians spend $68 billion a year on residential

renovations. The industry is huge. It’s about $20 

billion larger than the new home building sector

and it outperforms the overall economy, according to Altus

Group.

Most people who buy a home decide to personalize it,

whether it’s just adding a new coat of paint or tearing down

walls to reconfigure the living space. How they pay for the

renovations depends on the scale of the work, how much

equity they have in the home and how much they can afford

to spend.

If you buy a home with plans to renovate right away, you

might want to finance the renovations as part of your new

mortgage, particularly with today’s low interest rates. If you

already own the home and have an existing mortgage, you

can re-finance it up to 80 per cent of the home’s appraised

value, less any outstanding mortgage balance. You will

have to pay for appraisal and legal fees. 

Altus Group’s research shows that renovation loans 

account for about one in five dollars borrowed with home

equity lines of credit in Canada. A line of credit lets you 

access the funds you need at any time and you get a

monthly statement to help you keep track of your project.

Again, you are usually limited to borrowing 80 per cent of

your home’s value. 

For small jobs, you could opt to pay with your credit card

but only if you can pay the balance immediately and incur

no interest charges.  REU

G
arage sale season has arrived, giving homeowners a

chance to clear out clutter by getting rid of things they

no longer need. However, although some items may

look like new they may no longer be safe to use due to new

regulations or product recalls. 

Health Canada warns that “any person who sells, 

distributes or gives away consumer products that do not 

comply with the current regulatory requirements is breaking

the law in Canada.” You’ll want to make sure that the person

who buys items at your sale is not injured by them.

Some products have been banned in Canada and should be 

destroyed and discarded. They include: baby walkers and baby

bottles containing BPA. There are several other products that

have strict new regulations and it’s no longer legal to sell older

versions of these products. For example, baby gates that have 

diamond-shaped or V-shaped openings at the top larger than 33

mm (1.5 inches) are illegal because a child’s head could get caught.

Car seats, which all have an expiry date on them, must also meet

current regulatory requirements. Cribs manufactured before 1986

don’t meet current standards. In addition, Health Canada 

recommends discarding any crib that’s older than 10 years.

There are other items that you shouldn’t include in your

garage sale, such as old cosmetics, which could cause skin

rashes and infections. Not surprisingly, used hockey helmets

are not recommended for re-sale. Some people may not know

that you shouldn’t sell toys with magnets.

Check for the latest product recalls and alerts at Health

Canada’s website: www.healthycanadians.gc.ca  REU
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Monthly sales

March 2016
Central ..........1,748 $790,036
East...............2,086 545,912
North ............2,304 852,013
West..............4,188 626,393

February 2016
Central ..........1,448 836,045
East...............1,528 537,590  
North ............1,647 816,821
West..............2,998 615,694

January 2016
Central .............838 731,243
East..................975 489,520
North ...............994 781,575
West..............1,865 579,898

December 2015
Central .............943 727,405
East...............1,069 488,477   
North ...............952 745,039
West..............1,981 552,572

November 2015
Central ..........1,359 751,747
East...............1,562 508,707
North ............1,479 769,725
West..............2,985 575,454

October 2015
Central ..........1,658 770,399
East...............1,884 506,969   
North ............1,826 740,108
West..............3,436 573,440

September 2015 
Central ..........1,474 791,431
East...............1,852 504,282
North ............1,625 752,864
West..............3,249 560,398

August 2015
Central ..........1,376 683,031
East...............1,708 480,966   
North ............1,694 751,482
West..............3,220 554,443

July 2015
Central ..........1,645  696,678
East...............2,134 489,381
North ............2,164 746,906
West..............3,937 561,996

June 2015
Central ..........2,009 806,764
East...............2,706 507,422   
North ............2,075 645,320
West..............4,768 581,863

May 2015
Central ..........1,986   855,942
East...............2,452 512,037
North ............2,629 747,874
West..............4,639 578,279

April 2015
Central ..........1,887 794,693
East...............2,432 509,580  
North ............2,542 737,918
West..............4,452 579,755

Source: TREB



T
oronto’s downtown has undergone an astonishing

transformation in the last decade. The proliferation

of new condo and commercial buildings in the 

downtown core has revitalized Toronto and made it a more 

vibrant, exciting city with a huge increase in population, 

especially with younger people.

According to the last census in 2011, growth in the 

downtown area more than tripled from 2006 to 2011 and 

outpaced increases in the surrounding suburbs

for the first time in 40 years.

The census reported that the largest age

group in Canada is now the “echo boom” gener-

ation - those born between 1972 and 1992. In

downtown Toronto, this group made up 70 per

cent of the total population growth since 2006.

The median age for downtown inhabitants is

now in the mid-30s.

The reasons why downtown living has 

become so attractive to millennials and the older

children of baby boomers have been well 

documented. Condos offer affordable entry into

the housing market, while at the same time provide a great

lifestyle. Condos also offer low maintenance and more 

security, as well as amenities ranging from fitness facilities

to social activities. They are built close to public transit, which

in many cases eliminates the need to own a car.

Savvy condo developers have built mixed-used buildings

that include retail services such as grocery stores and 

personal services. More facilities geared to young families

are also beginning to crop up.

The condo boom also ignited new development in the

commercial sector, as employers eager to tap into this young,

highly educated work force began locating their offices 

downtown. The share of people who live downtown and have

a post-secondary education is almost 20 per cent higher than

in the rest of the province. 

Condos also provide much-needed rental units in the city,

where the rental vacancy rate remains low. They are also an

attractive opportunity for real estate investors.

Population projections show that the number of people

wanting to buy or rent a condo will keep growing. As 

commuting from the suburbs gets tougher, living downtown

will continue to draw these young professionals. REU
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On the 
internet
Interesting
websites

torontozoo.com/
educationandcamps
Serengeti Bush Camp -
experience the wildlife of the
African Savanna and a chance
to sleep under the stars in 
authentic African tents. 
(May - Aug)

voyage.gc.ca
Information for Canadians
travelling abroad – on safety
issues including travel reports
and warnings.

landscapeontario.com
Everything you need to 
know about gardening - plant
care tips, articles, plant 
encyclopedia, ask an expert
etc.

nedic.ca
National Eating Disorder
Information Centre – promotes
healthy lifestyle as an
alternative to dieting and the
destructive cultural emphasis
on appearance.

2016 Rates
Mortgage rates are 
ne go tiable with individual 
le n  ders. Check to be sure
that you are getting to day’s
best possible rate.

At April 11, 2016
6-month  . . . . . . . . . 3.14%
1-year . . . . . . . . . . . 2.84%
2-year . . . . . . . . . . . 2.79%  
3-year . . . . . . . . . . . 2.84%
4-year . . . . . . . . . . . 2.79%
5-year . . . . . . . . . . . 2.89%
Prime rate  . . . . . . . . 2.70%

Condo update

Mortgages

These sites are believed to be 
reliable but their accuracy cannot be
guaranteed. 
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in the Greater Toronto Area

*Durham mostly refers to Ajax and Pickering, **Trinity-Spadina & Toronto Centre; 
Source: Statistics Canada Censuses of Population
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I
n-floor or radiant heating systems have gained popular-

ity in recent years. There are two different systems: hot

water and electric radiant. We will briefly look at their

functions, benefits and disadvantages.

Function

In both systems, the floor is heated which in turn 

radiates heat into the room. The temperature in both 

systems is typically lower than conventional radiator or

convector systems so that the flooring is not too hot. Many

radiant floor systems make the floor more comfortable but

are not designed to be the only heat source in the room. 

In hot water systems, plastic piping is common and is

typically buried about 3 inches below the surface of 

concrete flooring and is typically 4 to 12 inches apart. 

Piping may also be set between the sub-floor and flooring,

often held in place with a special grid. In some cases, a foil

reflector helps direct heat up into the room. Radiant piping

can also be placed below the sub-floor, running between

the floor joists. Many hot water systems have several 

discrete loops that heat different parts of the home, fed

from a single manifold at the boiler. This approach is 

sometimes called a home run.

In electric radiant systems wires are embedded in the

floor where some systems employ pre-wired panels or

mats. 

Benefits

When using radiant floor heating, the floor will be warm

but not hot to the touch. Many homeowners find this type

of heat more comfortable than forced air or radiator 

systems, and it allows them to walk barefoot on colder

floor surfaces, such as ceramic tile or natural stone. It is

also common to isolate in-floor heating into zones that can

be individually controlled, which saves on heating 

expenses.

Disadvantages

In hot water systems, leakage can be a significant problem.

When a leak occurs, it is usually easy to locate due to the 

obvious water damage, unless the leak is below the basement

or slab-on-grade floor. These systems are susceptible to 

building settlement, and especially with steel or copper, the

pipes can be broken as the house moves. 

In electric heating systems if the distribution wire 

malfunctions it is often difficult to locate the problem. In both

systems, the heating source may be buried too deep, resulting

in slow response to the thermostat and some

heat loss. There may be unwanted fluctuations

in temperature. Hot spots and cold spots occur if

pipes or elements are too far apart. 

These systems are also relatively 

expensive to install, so homeowners should 

consider all of the benefits and disadvantages 

before installing an in-floor heating system.

The above article is reprinted with the 
permission of Carson, Dunlop & Associates
Ltd., Consulting Engineers – Expert Home 
Inspections.

Radiant Floor Heating
Pros and Cons

GTA ’16 totals

Sales activity 
of single-family

homes
Most recent month, 

year to date

Housing market 
indicators

Single-family dwellings

New 
ListingsSource: TREB Sales
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Active listings
March ..................12,136
YTD..........................N/A

New listings
March ..................14,864
YTD......................35,018

Sales
March ..................10,326
YTD......................22,575

Average price
March...............$688,181
YTD ..................$675,492

Median price
March...............$572,450
YTD ..................$560,000

Average days 
on market
March ........................16
YTD............................20

Average percentage
of list price 
March ......................102
YTD..........................101
Source: TREB

Mar ‘15 8,887 15,435

Mar ‘16 10,326 14,864

% Change 16.2% -3.7%

“ The highest compliment my clients

can give me is the referral of their

friends, family and neighbours.

Thank you for

your trust.”

—Vito 
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