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R
eal estate sales in July set another all-time record in the GTA and we are on course for a record-breaking year.

According to the Toronto Real Estate Board (TREB), this sales activity is not just because of ultra-low mortgage

rates, but also because the GTA’s economy is “performing quite well” with the unemployment rate lower than

this time last year. “Home buyers remain confident in the long-term benefits of owning a home,” says TREB president

Mark McLean.

The average selling price for all types of properties was $609,236 in July, an increase of 10.6 per cent over last

year. Across the GTA, homes for sale spent an average of 22 days on the market and sold for 100 per cent of the listed

price. There are still multiple offers for the most sought-after properties.

Fewer high-priced detached homes sold in July than in recent months, dropping the average detached home price

in the City of Toronto to $996,770. It’s the first time it has been below the $1 million mark in some months. However,

that price is still 13.3 per cent higher than last July. Detached homes in the 905 regions sold for an average price of

$729,261, up 14.2 per cent from last year. Semi-detached homes in the GTA averaged $570,480 in July, an increase of

10.2 per cent from 2014, while condo apartments sold for an average price of $372,363, up 4.1 per cent.

There are still not enough homes for sale to satisfy the demand. New listings were down by 2.5 per cent in July and

the number of active listings was 14.7 per cent less than in 2014. “With the level of inventory in the GTA trending below

two months, many listings continued to generate a lot of interest from buyers. Not surprisingly, this supported further

price increases well above the rate of inflation,” says Jason Mercer, TREB’s director of market analysis.

Mercer believes that unless there is a change in economic conditions during

the next five months “strong price growth will remain the norm for the rest of

2015.”

The sharp price growth has again resulted in several gloom and doom media

stories about a housing correction. But a recent TD Economics report suggests

that prices will taper off in 2016 and 2017 as affordability becomes more of an

issue. That will result in a “soft landing” for the market, rather than a crash.

The TD report states that when “speculative activity - or investors chasing

short-term capital gains” becomes a leading influence in the market, it can lead

to a correction. However, “while foreign investor purchases appear to have

become an important source of demand…surveys suggest a buy-and-hold

strategy has remained the popular choice.” REU
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Monthly sales

C
ondominium apartment prices are up an average of

5.8 per cent year-over-year, according to the Toronto

Real Estate Board’s (TREB) Second Quarter Condo

Market Report.

Sales growth in the second quarter of 2015 outpaced

listings growth. While the number of new listings increased

by 7.3 per cent, the number of active listings decreased by 1.3

per cent.

TREB president Mark McLean says much of the recent new

condominium apartment inventory was absorbed and inventory

now trends lower. “This suggests that recent condominium

apartment completions, while strong from a historic

perspective, simply helped satisfy a growing demand,” he says.

In the City of Toronto, which accounted for 70 per cent of

condo apartment sales, the average selling price of $416,728

was up 6.1 per cent from the second quarter of 2014.

TREB senior analyst Jason Mercer says, “It is possible that

we could see an acceleration in condo price growth over the

second half of this year, as growth in sales remains strong

relative to growth in listings.”

Two-bedroom condo apartments were the most popular

units, taking 35 per cent of market share. Second were

one-bedroom plus den units.

TREB also reports that rental demand for condo

apartments remains strong. Rentals were up by 20.3 per cent

compared to the same quarter last year. The average rent for

one-bedroom apartments was up by 1.5 per cent to $1,608,

while rent for two-bedroom units increased by 4.5 per cent to

$2,239. REU

N
ew regulations regarding offers on homes for sale

recently came into effect in Ontario. In the past,

there were allegations that some sellers or their

real estate agents claimed multiple offers were pending

for a property, when in fact these offers didn’t exist. This

strategy was meant to drive up the price of the property.

The media pegged them as “phantom offers.”

Under the new rules, when you submit a written offer

for a home, the seller’s agent must tell you how many

competing offers have been received. If potential buyers

or their real estate professional have concerns about the

process, the agent may request offer details from the Real

Estate Council of Ontario. The new regulations also require

real estate brokerages to keep a copy of every written

offer, or a complete summary document, for at least one

year.

If the seller’s brokerage also represents one or more of

the potential buyers (whether it’s the same real estate

agent or another agent in the same office), they must give

you this information in writing. If an offer will give a

commission advantage to the buyer - for example, if the

commission is reduced because the seller’s brokerage also

represents the buyer - that information must also be

disclosed to all would-be buyers.

Multiple offers have become common on homes across

the GTA and have caused a lot of frustration for buyers.

The new laws bring transparency and help level the

playing field. REU

Legalities
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Condo update
July 2015
Central ..........1,645 $696,678
East...............2,134 489,381
North ............2,164 746,906
West..............3,937 561,996

June 2015
Central ..........2,009 806,764
East...............2,706 507,422
North ............2,075 645,320
West..............4,768 581,863

May 2015
Central ..........1,986 855,942
East...............2,452 512,037
North ............2,629 747,874
West..............4,639 578,279

April 2015
Central ..........1,887 794,693
East...............2,432 509,580
North ............2,542 737,918
West..............4,452 579,755

March 2015
Central ..........1,554 770,403
East...............1,933 476,542
North ............2,037 719,031
West..............3,416 557,826

February 2015
Central ..........1,093 757,272
East...............1,413 465,320
North ............1,397 689,707
West..............2,435 546,093

January 2015
Central .............776 675,100
East..................913 450,904
North ...............903 641,094
West..............1,763 505,957

December 2014
Central .............821 666,569
East..................971 438,092
North ...............920 684,420
West..............1,734 503,084

November 2014
Central ..........1,231 733,901
East...............1,514 460,148
North ............1,257 690,443
West..............2,517 516,322

October 2014
Central ..........1,550 748,532
East...............1,919 466,600
North ............1,753 674,683
West..............3,330 536,334

September 2014
Central ..........1,409 739,657
East...............1,840 455,394
North ............1,709 645,521
West..............3,093 528,732

August 2014
Central ..........1,260 671,600
East...............1,761 425,484
North ............1,573 659,435
West..............3,006 505,363

Source: TREB
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Mortgages

These sites are believed to be
reliable but their accuracy cannot
be guaranteed.

T
he Bank of Canada’s most recent interest rate cut

leaves mortgage holders again wondering if it’s time

to lock into a fixed rate mortgage or go with a

variable rate.

Fixed rates, which are preferred by 72 per cent of

mortgage holders according to the Canadian Association of

Accredited Mortgage Professionals, provide a set mortgage

rate for the mortgage’s duration (which is commonly five

years). It doesn’t matter if rates rise or fall, your rate remains

the same. Fixed rate mortgages provide

stability and allow you to budget your

payments with certainty.

Variable rate mortgages fluctuate

with the prime market interest rate, so

your payments could go down or up

depending on the market. Since 1975,

it has been cheaper to have a variable

rate 85 per cent of the time. However,

last year a BMO Nesbitt Burns study

suggested it may be time for consumers

to move toward fixed rate terms. The

study essentially stated that interest

rates had bottomed out and had nowhere to go but up. That

hasn’t happened yet as plummeting oil prices slowed the

economy and kept rates down.

Fixed rate mortgages cost more than variable rate

products. The premium you pay for the fixed rate is like

insurance for your peace of mind, knowing that rates won’t

increase dramatically during your mortgage’s term. Some

financial institutions offer a convertibility feature for variable

rate mortgages. If the rate rises to a pre-determined level,

you can change to a fixed rate.

If you are thinking of getting a variable-rate mortgage,

the Financial Consumer Agency of Canada suggests you ask

your lender these questions:

• How often could my payments change? Will it change each

time the interest changes or on some other basis?

• If the interest rate goes up by one per cent during my

mortgage’s term, how much would my payments increase?

• What if rates increased by two per cent?

• If my interest rate increases, can I increase the amount of

my payment so the length of time to pay off the mortgage

remains the same? REU

Fixed versus variable rate Is it time to lock in?

scotiabanknuitblanche.ca
The annual all-night arts
festival transforms Toronto
into a de facto art gallery,
providing space for art instal-
lations, performances (music,
film, dance, performance art)
and other activities. All free.
October 3, sunset to sunrise.

greensaver.org
This not-for-profit organization
provides energy audits,
residential energy efficiency
services and information on
government incentives to
reduce your energy bills.

furniturebank.org
Helping families in need by
collecting donated furniture
and household items for
distribution to women and
children, refugees etc.

childhoodcancer.ca
Provides families with
information, organization and
inspiration to cope with what
comes next.

2015 Rates
Mortgage rates are
negotiable with individ-
ual lenders. Check to be
sure that you are getting
today’s best possible rate.

At August 10, 2015
6-month . . . . . . . . . 3.14%
1-year . . . . . . . . . . . 2.89%
2-year . . . . . . . . . . . 2.84%
3-year . . . . . . . . . . . 2.84%
4-year . . . . . . . . . . . 2.79%
5-year . . . . . . . . . . . 2.69%
Prime rate . . . . . . . . 2.70%
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The intent of this newsletter is to inform you regarding real estate. Your personal details such as name and address are never shared without your consent. In accordance with the new Privacy
Act, your consent must be given (either explicitly or implicitly) to receive the newsletter. If you do not wish to receive this newsletter, please notify me. This publication is not intended to
solicit buyers or sellers currently under contract with a brokerage. The information and opinions contained in this newsletter are obtained from various sources
believed to be reliable, but their accuracy cannot be guaranteed. The publishers assume no responsibility for errors or omissions or for damages resulting from using the published
information and opinions. This newsletter is provided with the understanding that it does not render legal, accounting or other professional advice. Whole or partial reproduction is
forbidden without written permission from the publisher. © Clear Communications 416-422-5754.

Independently Owned & Operated

www.irenacoyne.com

Direct: (416) 317-7377
email: coyne@rogers.com

Thank you for taking the time to read my Newsletter. Keeping you
informed about current market trends and values is one of the greatest

services I can provide.

For a complimentary market evaluation of your home or for up-to-date
neighbourhood activity, please don’t hesitate to call me directly.

If you are looking to buy or sell, I will help you achieve remarkable
results. Each of my Sellers and Buyers receives the highest professional
service, exceptional negotiation skills and extensive local knowledge.

Irena
Your Referrals are Welcomed and Most Appreciated!

ThankYou forYour Trust!

Accredited Buyer’s Representative
Sales Representative

Professionals Inc., Brokerage
Independently Owned and Operated
(416) 232-9000

The above article is reprinted with the permission of Carson, Dunlop & Associates Ltd., Consulting Engineers – Expert Home Inspections.

C
arbon Monoxide (CO) is known as the “Great Imitator” as

symptoms of CO poisoning are very similar to the flu. It is a

colorless, odorless, tasteless gas making it impossible for a home-

owner to detect. CO is a by-product of incomplete combustion such as

unburned fuel like gas, oil, wood, etc. Low concentrations of CO can go

undetected and can contribute to ongoing, unidentified illnesses. At high

concentrations, it can be deadly.

Why Is It Dangerous?

Air with CO can be very dangerous as it deprives your body of oxygen. When you

take a breath of air with CO in it, the oxygen within your bloodstream is displaced

with Carbon Monoxide. Depending on the amount of CO in the air, it can result in

suffocation.

What Are The Symptoms?

Continued exposure or high concentrations can cause the following symptoms:

confusion, cardiac problems, severe headaches, brain damage, breathing

difficulties, dizziness and death.

What Can Produce CO in Our Homes?

Car exhaust in attached garages

Exhaust fumes are responsible for 60% of all CO alarms. People who warm up

their cars in the garage are trapping CO inside. When CO collects inside the

garage, it can find its way into the home instead of going outside.

Gas cooking appliances

This type of CO may be a result of misused, poorly maintained, poorly installed

or unvented cooking appliances such as gas stoves and ovens. When having

your furnace or boiler inspected annually also get your gas cooking appliances

inspected. Often times gas stoves and ovens aren’t properly vented.

Fireplaces

When fireplaces and wood stoves do not have the proper venting, the CO

remains inside the house instead of being safely expelled outside. Venting

problems can include blocked chimney flues, inadequate venting as a result of

poor installation or poor maintenance.

Poor combustion at furnace

Inadequate air to your furnace can lead to incomplete combustion which can

result in poor efficiency as well as the production of CO gases. If your furnace

has a cracked heat exchanger, it is possible to get CO into the circulating air.

How To Protect Yourself

Fuel burning appliances, flues and chimneys must be checked and/or cleaned

annually by a specialist. Carbon Monoxide detectors must be installed. These

detectors sample the air at specific time intervals. You should usually have

one or more Carbon Monoxide detectors in your house. This typically means one

per floor. Be sure to maintain and test the detector regularly as instructed by the

manufacturer.

Carbon Monoxide
Know the Symptoms and Sources
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