
2016
$497,055

2017
$573,594

AVERAGE RESIDENTIAL SALE PRICE 
2014-2017 AND OUTLOOK

2014
$388,487

2015
$446,961

2016
$497,055

2017
(ESTIMATE)
$573,594

2018
(FORECAST)
$596,538

2016 2017
(estimate)

$
3
4

6
,8

3
2

$
3

8
8

,6
0

1

Source: Historical values are sourced from CREA or local board statistics. Estimates and forecasts are based on the opinion of independent RE/MAX broker/owners and affi liates.

ONTARIO

Average
price	change: 12%

Average	sale	price	for	condos:

SINGLE MILLENNIALS
& RETIREES

Typical	condo	
buyer	demographic:

Typical	property	
type	purchased	by	
fi	rst-time	buyers:

Typical	price	range:

$300,000-$350,000

SINGLE MILLENNIALS 
& YOUNG COUPLES

Typical	fi	rst-time	
buyer	demographic:	

Activity was brisk in 2017 in Hamilton-Burlington as a strong local 
economy, relative affordability compared to the GTA and proximity to 
the amenities on offer in both Niagara and Toronto continue to attract 
buyers to the region. The OSFI mortgage qualifi cation changes that 
come into effect in 2018 also motivated move-over buyers to leave 
the GTA and look for more affordable options in Hamilton-Burlington 

in the fall, particularly in the region’s upper-end market and entry level 
markets, and this is expected to continue in 2018. The condo market 
is also expected to experience strong activity in the new year from 
both single retirees and fi rst-time buyers, while new-build townhomes 
are also in high demand.

BALANCED MARKET

FIRST-TIME BUYERS
& RETIREES

will	drive	demand	in	2018

• The RE/MAX 2018 average 
residential sale price expectation for 
Hamilton-Burlington is an increase 
of approximately 4 per cent

• Activity in Hamilton-Burlington is 
anticipated to be brisk in 2018 as 
both fi rst-time buyers and retirees are 
expected to drive demand and in turn, 
create opportunities throughout the 
market for move-up buyers

FIRST-TIME 
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CONDO 
MARKET

FUTURE 
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36 |	 2018	HOUSING	MARKET	OUTLOOK

2017 (ESTIMATE) 2016 2016/2017 % CHANGE

Victoria  $ 638,042  $ 573,652 11%

Greater Vancouver  $ 1,030,829  $ 1,017,227 1%

Fraser Valley  $ 738,151  $ 662,767 11%

Kelowna  $ 530,788  $ 488,843 9%

Calgary  $ 487,931  $ 478,100 2%

Edmonton  $ 375,788  $ 357,916 5%

Saskatoon  $ 309,224  $ 318,965 -3%

Regina  $ 320,225  $ 320,000 0%

Winnipeg   $ 290,810  $ 277,587 5%

Thunder Bay  $ 252,622  $ 234,513 8%

Windsor-Essex  $ 263,302  $ 225,906 17%

London-St. Thomas  $ 330,497  $ 279,057 18%

Greater Sudbury  $ 272,938  $ 272,379 0%

Kitchener-Waterloo  $ 470,965  $ 386,909 22%

Hamilton-Burlington  $ 573,594  $ 497,055 15%

Barrie  $ 502,755  $ 422,506 19%

Greater Toronto Area  $ 833,763  $ 729,922 14%

Mississauga  $ 729,561  $ 628,354 16%

Brampton  $ 707,368  $ 584,339 21%

Oakville  $ 1,245,834  $ 1,059,487 18%

Durham  $ 635,753  $ 533,657 19%

North Bay  $ 218,450  $ 193,000 13%

Niagara  $ 399,951  $ 325,158 23%

Kingston  $ 331,839  $ 307,508 8%

Ottawa  $ 393,797  $ 361,689 9%

Cornwall  $ 194,000  $ 187,000 4%

Montreal  $ 365,264  $ 349,703 4%

Quebec City  $ 264,779  $ 265,048 0%

Saint John  $ 164,823  $ 162,671 1%

Halifax-Dartmouth  $ 293,616  $ 287,176 2%

Charlottetown   $ 234,000   $ 208,000 13%

St. John's  $ 277,320  $ 278,059 0%

DATA CHART 
2016 AVERAGE RESIDENTIAL 
SALE PRICE & 2017 ESTIMATE

*Source: Historical values are sourced from CREA or local board statistics. Estimates and forecasts are based on the opinion of independent RE/MAX broker/owners and affi liates.
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BRITISH COLUMBIA 
VICTORIA 
Ray Blender | 250-744-3301 
RE/MAX Camosun 

GREATER VANCOUVER 
Wayne Ryan | 604-649-7780 
RE/MAX Crest Realty

FRASER VALLEY
Jorda Maisey | 604-760-7030 
RE/MAX Little Oak Fort Langley 

KELOWNA
Jerry Redman | 250-717-5000
RE/MAX Kelowna

ALBERTA 
CALGARY
Lowell Martens | 403-247-5171 
RE/MAX Real Estate (Mountain View) 

EDMONTON
Paul Blais | 780-377-2517 
RE/MAX Elite (South)

SASKATCHEWAN
SASKATOON
Larry Stewart | 306-242-6000 
RE/MAX Saskatoon North 

REGINA
Rob Nisbett | 306-789-7666 
RE/MAX Crown Real Estate

MANITOBA 
WINNIPEG
Akash Bedi | 204-987-9800
RE/MAX Executives Realty

ONTARIO 
THUNDER BAY
Mario Tegola | 807-344-5700 
RE/MAX First Choice Realty Ltd

WINDSOR-ESSEX
Glen Muir | 519-944-5955 
RE/MAX Preferred Realty Ltd

LONDON-ST. THOMAS
Carl Vandergoot | 519-667-1800 
RE/MAX Centre City Realty Inc 

GREATER SUDBURY
Cathy Gregorchuk | 705-560-5650 
RE/MAX Crown Realty 

KITCHENER-WATERLOO
Marty Green | 519-885-0200 
RE/MAX Twin City Realty Inc

HAMILTON-BURLINGTON
Conrad Zurini | 905-575-5478 
RE/MAX Escarpment Realty Inc 

BARRIE
Mark Pauli | 705-722-7100 
RE/MAX Chay Realty Inc 

GREATER TORONTO AREA
Cam Forbes | 905-944-8800
RE/MAX Realtron Realty Inc

MISSISSAUGA 
Jodi Gilmour | 905-278-3500 
RE/MAX Realty Enterprises Inc

BRAMPTON 
Mike Zuccato &  
Gurinder Sandhu | 905-456-1000
RE/MAX Realty Services Inc

OAKVILLE 
Claudia DiPaola | 905-842-7000
RE/MAX Aboutowne Realty Corp

DURHAM 
Jennifer Pearce | 416-286-3993
RE/MAX Rouge River Realty Ltd

NORTH BAY
Shannon Unger | 705-495-4555
RE/MAX Legend Real Estate Ltd

NIAGARA 
Angelo Muraco | 905-356-9600
RE/MAX Niagara Realty Ltd

KINGSTON
Cindy Haggerty | 613-389-7777 
RE/MAX Finest Realty Inc

OTTAWA
Kevin Grimes | 613-283 -2121
RE/MAX Affiliates Realty Ltd

Joanne Goneau | 613-721-5551
RE/MAX Absolute Realty Inc

CORNWALL
Nick Chintakis | 613-938-8100 
RE/MAX Cornwall Realty Inc 

QUEBEC
MONTREAL 
Annik Joly | 514-630-7324
RE/MAX Royal (Jordan) Inc

QUEBEC CITY
Annik Joly | 514-630-7324
RE/MAX Royal (Jordan) Inc

NEW BRUNSWICK
SAINT JOHN
Gordon Breau | 506-333-0909
RE/MAX Professionals Saint John Inc

NOVA SCOTIA 
HALIFAX-DARTMOUTH
Ryan Hartlen | 902-468-3400 
RE/MAX NOVA 

PRINCE EDWARD ISLAND
CHARLOTTETOWN
Mary Jane Webster | 902-892-2000 
RE/MAX Charlottetown Realty

NEWFOUNDLAND  
AND LABRADOR
ST. JOHN’S 
Keith Bradbury | 709-364-8848
RE/MAX United Inc

CONTACTS

Fdesk4
Highlight



This press release includes “forward-looking statements” 
within the meaning of the “safe harbor” provisions of the 
United States Private Securities Litigation Reform Act of 
1995. Forward-looking statements may be identified by  
the use of words such as “believe,” “intend,” “expect,” 
“estimate,” “plan,” “outlook,” “project” and other similar words 
and expressions that predict or indicate future events or 
trends that are not statements of historical matters. These 
forward-looking statements include statements regarding 
housing market conditions and the Company’s results of 
operations, performance and growth. Forward-looking 
statements should not be read as guarantees of future 
performance or results. Forward-looking statements are 
based on information available at the time those statements 
are made and/or management’s good faith belief as of that 
time with respect to future events, and are subject to risks 
and uncertainties that could cause actual performance 
or results to differ materially from those expressed in or 
suggested by the forward-looking statements. Such risks 
and uncertainties include, without limitation, (1) changes 
in business and economic activity in general, (2) changes 
in the real estate market, including changes due to interest 
rates and availability of financing, (3) the Company’s ability 
to attract and retain quality franchisees, (4) the Company’s 
franchisees’ ability to recruit and retain real estate agents 
and mortgage loan originators, (5) changes in laws and 
regulations that may affect the Company’s business or 
the real estate market, (6) failure to maintain, protect 
and enhance the RE/MAX and Motto Mortgage brands, 
(7) fluctuations in foreign currency exchange rates, as well 
as those risks and uncertainties described in the sections 
entitled “Risk Factors” and “Management’s Discussion and 
Analysis of Financial Condition and Results of Operations” 
in the most recent Annual Report on Form 10-K filed with 
the Securities and Exchange Commission (“SEC”) and 
similar disclosures in subsequent SEC filings. Readers are 
cautioned not to place undue reliance on forward-looking 
statements, which speak only as of the date on which  
they are made. Except as required by law, the Company  
does not intend, and undertakes no duty, to update this 
information to reflect future events or circumstances.




