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L Hamilton-Burlington has continued to see record
';-.- ;..E,":'j & activity, as buyers from the Greater Toronto Area
-"’-J",'-!-;‘t;'_- P look farther out to find affordable single-family
¥
- homes.
.'."'n: High demand has led to a year-round market in Hamilton; there
g Ly , SR were nine consecutive record-breaking sales months in 2015.

Whereas typically inventory from December carries into January,
high sales in December 2015 led to lower inventory in the new

- year. At the end of March, inventory was down approximately 15
per cent, while sales were up. There were 1,422 sales in the first
three months of 2016, compared with 1,334 during the same
period last year.
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FIRST-TIME BUYERS

The first-time buyer market in Hamilton is driven by buyers
from the Greater Toronto Area purchasing single-family
homes in the $250,000 to $450,000 range. These buyers
typically bypass the entry-level condo or townhouse, either
saving more and entering the market later or receiving
help from their parents with the downpayment in order to
purchase a detached home. Highest demand is for post-
war bungalows on the West Mountain. First-time buyers
who are native to Hamilton are increasingly looking to
Caledonia and the Niagara region for more affordability.

CONDO MARKET

The condo market in Hamilton is small and primarily a
resale market. Several developments began pre-sales
at the same time, spreading out consumer demand and
making it more difficult for any individual project from
reaching the minimum sales to begin construction. In
Burlington, the condo market appeals primarily to
downsizers looking to remain in the area after selling
larger homes.

LUXURY HOMES

Hamilton-Burlington experienced stronger demand for
high-end properties in the first quarter of 2016. There were
56 sales of properties over $1 million, compared with 39
sales during the same period last year. The upper-end
market is driven primarily by local move-up buyers.

AVERAGE
RESIDENTIAL
SALE PRICE

(Q1, Year-Over-Year)

$486,008
$443,803

2015 2016

FUTURE TRENDS

A recently announced joint venture
between IBM and Hamilton Health
Sciences to establish a new centre
focused on healthcare innovation is
expected to bring highly-paid technical
jobs to downtown Hamilton

The low Canadian dollar is expected to
continue to have a positive impact on
Hamilton’s manufacturing sector

A shortage of land for development
has hindered growth in the past
several years; a possible expansion
of Hamilton’s boundaries is being
considered to address this challenge




DATA TABLE

AVERAGE RESIDENTIAL

MARKET PARSIERICE YOY%
2015 2016
VICTORIA $495,137 $543,564 +10%
GREATER VANCOUVER $893,180 $1,103,586 +24%
FRASER VALLEY $549,065 $719,992 +31%
KELOWNA $413,978 $447,308 +8%
EDMONTON $367,648 $364,334 -1%
CALGARY $466,451 $467,748 (017
REGINA $308,355 $311,952 +1%
SASKATOON $351,866 $347,387 -1%
WINNIPEG $273,906 $300,011 +10%
LONDON-ST. THOMAS $255,786 $271,920 +6%
KITCHENER-WATERLOO $349,482 $371,733 +6%
HAMILTON-BURLINGTON $443,803 $486,008 +10%
GREATER TORONTO AREA $594,827 $675,492 +14%
OTTAWA $357,006 $361,623 +1%
GREATER SUDBURY $249,180 $243,396 -2%
BARRIE & DISTRICT $352,124 $401,801 +14%
WINDSOR-ESSEX $189,433 $211,211 +11%
KINGSTON & AREA $295,576 $286,967 -3%
SAINT JOHN $167,925 $163,218 -3%
HALIFAX-DARTMOUTH $277,565 $289,425 +4%
CHARLOTTETOWN $210,318 $223,321 +6%
GREATER ST. JOHN’S $293,740 $282,054 -4%




MILLENNIAL
FIRST-TIME
BUYERS

CANADA’S EMERGING
BUYER GROUP

In late March, RE/MAX measured
attitudes and trends among Canadians
with a focus on millennials - our newest
buyer group. The results were very
insightful with two significant key
findings. Not only are millennials
optimistic about their future, they are
demonstrating themselves to be
financially responsible, understanding the
importance of a downpayment while
keeping other financial priorities top of
mind such as saving for their retirement.

The poll, conducted by Leger found that 78.5 per cent
of Canadians 18-34 agree that owning a home they
love is attainable. This was true in all provinces as
Canadians overwhelmingly agree that homeownership
is attainable, despite price appreciation in cities like
Toronto and Vancouver.

Of course, home ownership optimism and confidence
in employment go hand-in-hand. So it became less
surprising that the survey also found that 81.6 per
cent of Canadians 18-34 agree that finding a good job
In their field is attainable, demonstrating overall
optimism about their future.

Consumer confidence is high among

CANADIANS 18-34

78.5%

agree owning a home

they love is attainable

81.6%

agree finding a
good job in their field
is attainable

68.2%

agree saving for a
downpayment is
a priority

While millennials are optimistic about homeownership,
many do expect help in order to make their dreams a
reality. Of Canadians 18-34 who are considering
buying a home, 37 per cent expect help with their
downpayment from a family member or friend. Of
those who are expecting help, 60 per cent anticipate
that it will come from their parents. Unsurprisingly
given the higher home prices in these regions,
prospective buyers in all age demographics in British
Columbia are most likely to expect help, followed by
those in Ontario. When we reached out to our national
network, we found this to be true for not just Toronto
and Vancouver, but their surrounding regions as well,
which have also seen real estate prices appreciate
greatly over the past few years. As many parents have
watched their own real estate investments appreciate
in value, many are in a position to help their millennial
children finance their properties.

Our survey found that for many young Canadians,
homeownership is an important milestone they are
actively working toward. 68.2 per cent of Canadians
aged 18-34 agree that saving for a downpayment is a
priority and 78.4 per cent agree that saving for
retirement is a priority. So while Canadians continue
to value and aspire to homeownership, they are not
doing so at the expense of other financial
considerations, such as retirement savings.
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CONTACTS

BRITISH COLUMBIA

VICTORIA
Ray Blender | 250-744-3301
RE/MAX CAMOSUN

EAST VANCOUVER
Cory Raven | 604-220-9399
RE/MAX SELECT REALTY

WEST VANCOUVER
Wayne Ryan | 604-649-7780
RE/MAX CREST REALTY WESTSIDE

FRASER VALLEY
Jorda Maisey | 604-760-7030
RE/MAX LITTLE OAK REALTY

KELOWNA
Jerry Redman | 250-470-2059
RE/MAX KELOWNA

ALBERTA

EDMONTON
Paul Blais | 780-377-2517
RE/MAX ELITE

CALGARY
Lowell Martens | 403-247-5171
RE/MAX REAL ESTATE (MOUNTAIN VIEW)

SASKATCHEWAN

SASKATOON
Larry Stewart | 306-242-6000
RE/MAX SASKATOON

REGINA
Rob Nisbett | 306-789-7666
RE/MAX CROWN REAL ESTATE

MANITOBA

WINNIPEG

Catherine Schellenberg |
204-941-3332

RE/MAX PROFESSIONALS

ONTARIO

WINDSOR-ESSEX
Glen Muir | 519-944-5955
RE/MAX PREFERRED REALTY LTD

LONDON-ST. THOMAS
Carl Vandergoot | 519-667-1800
RE/MAX CENTRE CITY REALTY INC

GREATER SUDBURY
Cathy Gregorchuk | 705-560-5650
RE/MAX CROWN REALTY (1989) INC

KITCHENER-WATERLOO

Marty Green | 519-885-0200
RE/MAX TWIN CITY REALTY INC

HAMILTON-BURLINGTON
Conrad Zurini | 905-575-5478
RE/MAX ESCARPMENT REALTY INC

BARRIE & DISTRICT
Mark Pauli | 705-722-7100
RE/MAX CHAY REALTY INC

TORONTO
Cameron Forbes | 416-962-1650
RE/MAX REALTRON REALTY INC

OAKVILLE
Claudia DiPaola | 905-338-9000
RE/MAX ABOUTOWNE REALTY CORP.

BRAMPTON
Mike Zuccato | 905-456-1000
RE/MAX REALTY SERVICES INC

DURHAM
Dave Coppins | 905-728-1600
RE/MAX JAZZ INC

KINGSTON
Cindy Haggerty | 613-389-7777
RE/MAX FINEST REALTY INC

OTTAWA
Heather Skuce | 613-288-3300
RE/MAX METRO-CITY REALTY LTD

NEW BRUNSWICK

SAINT JOHN

Gordon Breau | 506-634-8200
RE/MAX PROFESSIONALS SAINT JOHN INC

NOVA SCOTIA

HALIFAX-DARTMOUTH

Ryan Hartlen | 902-468-3400
Stephen Bellefontaine | 902-456-9712
RE/MAX NOVA

PRINCE EDWARD ISLAND

CHARLOTTETOWN
Mary Jane Webster | 902-892-2000
RE/MAX CHARLOTTETOWN REALTY

NEWFOUNDLAND

GREATER ST. JOHN’'S AREA
Jim Burton | 709-682-8663
RE/MAX INFINITY REALTY INC

R!yMM 2016 Spring Market Trends Report | 52


Fdesk4
Highlight




